Buying and Selling
a Business

TA C K L E common issues and questions that arise in
the purchase or sale of a private business – including
pre-transaction considerations, structuring hybrid
asset/share deals, and potential tax implications.
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Who Should Attend
This program is targeted to
lawyers with experience in
corporate/commercial law who
want to explore common issues
experienced in buying and selling
a business. Complexity of topic
segments will range from basic
to advanced.
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This course will be available
as a seminar on demand.

Effectively Closing a Purchase/Sale
Discover how to use closing agendas effectively, negotiate ancillary agreements
and closing documents confidently, and complete administration of closing
matters efficiently.

LESA.org/Blog

Buying and Selling a Business

Negotiation: A Demonstration
Watch and learn! In this demonstration, observe purchaser/vendor negotiations
of provisions in a share purchase transaction – including risk allocation
considerations, purchaser and vendor-friendly clauses, and “market” provisions.
Discover negotiation tactics and strategies for leveraging your client’s position.
Tax Issues Related to Deal Structuring
Examine the different tax implications that arise from asset, share, and
hybrid deals. Consider how to structure a private company to take advantage
of tax exemptions and how to handle tax issues arising from compensation for
restrictive covenants.
Hybrid Asset/Share Purchases
Learn to combine share and asset purchases under one effective agreement.
Expand your knowledge of key terms and provisions for share and asset purchase
agreements, and hone your transaction structuring and drafting skills.

Thank You
The success of our programs relies on the generous contributions of time,
talent, and energy from all our volunteers. We greatly appreciate the work
of our volunteers and their service to the profession.

@lesaonline

Pre-transaction Considerations
Discuss key pre-transaction matters, including confidentiality/non-disclosure
agreements and letters of intent, requirements of and process and timing issues
under the Competition Act and the Investment Canada Act. Discover pros and cons
of common acquisition structures as pre-transaction considerations, and uncover
due diligence best practices and trends for these matters

EDMONTON | March 2, 2017
CALGARY | March 9, 2017

Reviewing, Negotiating, and Drafting Key Asset Purchase Agreement Terms
Explore purchase price allocation, representations and warranties, and
employee transitions. Understand important deal points for buyers and sellers,
and discuss how to bargain for them. Draft terms to secure key contract entitlements.
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REGISTER ONLINE
Register online to reserve your spot in this program.
1

Visit LESA.org.

2

Enter the seminar code 62031 into the “Search our catalogue” field.

3

Add to your cart, complete your purchase, and mark your calendar.

MORE REGISTRATION OPTIONS
MAIL: 2610 - 10104 103 Avenue
Edmonton, Alberta T5J 0H8

PHONE: 780.420.1987

EMAIL: lesa@lesa.org

FAX: 780.425.0885

TOLL FREE IN AB: 1.800.282.3900

EDMONTON March 2, 2017
CALGARY March 9, 2017
EARLY BIRD: On or before January 19, 2017 $355 + GST (Lunch is included.)
REGULAR: $395 + GST (Lunch is included.)

CHECK
ALL THAT
APPLY

I am unable to attend this seminar, but please email me when the seminar on demand
(materials and video recordings) is available.
LESA offers a range of Access Bursaries on select programs.
I live more than 125km (one way) driving distance (25% reduction in fees)*
I live more than 250km (one way) driving distance (50% reduction in fees)*
I am a law student or student-at-law (25% reduction in fees)
A limited number of Access Bursaries are available, including bursaries on the basis of financial need. Please contact the LESA
office for details. *From nearest seminar site as set out in Appendix II of the Legal Aid Tariff. Remit fees where applicable.

NAME/NAME FOR TAG:
FIRM:
EMAIL/PHONE NUMBER:
DIETARY RESTRICTIONS/SPECIAL NEEDS:
VISA

MASTERCARD

CARD NUMBER:

CHEQUE

TOTAL ENCLOSED:
EXPIRY DATE:

CANCELLATIONS: Registration fees, less a $50.00 administration fee, will be refunded for cancellations received in writing at
least 3 full business days prior to the seminar. Refunds cannot be given after that date; however, seminar materials, if any, will
be forwarded. Registrant substitution is permitted at all times. GUARANTEE: We take pride in offering high quality programs. If this
program does not meet your expectations, please contact us about our money back guarantee. RECORDING: This program
is being audio/video recorded and will be retained by LESA for the purpose of providing legal education.

Please make cheques payable to the Legal Education Society of Alberta
LESA’s Privacy Policy can be found online at LESA.org | GST REGISTRATION NUMBER: R122368533

